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T H E H O M E B U Y I N G P R O C E S S

1 MEET WITH YOUR REALTOR® (that's me!)

Together, we will identify your ideal home, 

neighborhood, lifestyle, & budget in a 

Buyer Consultation

Hire your REALTOR® (me!) & sign Buyer-

Broker Exclusive Employment Agreement

—

—

2 RUN THE NUMBERS

Contact your Lender to get pre-approved 

Run the numbers & set a budget 

Prepare your credit

Know your PITI (principal, interest, taxes, 

& insurance)

— 

— 

— 

—

3 VIEW HOMES

I will set up a specific search of homes 

within your criteria

Together, we will attend scheduled 

property showings

I will adjust search criteria if needed

— 

— 

—

4 MAKE AN OFFER

I will research comparable sales in the 

area & prepare the best offer on your 

favorite home

I will negotiate the most favorable terms 

for you, if counter offers occur

—

—

5 OFFER SIGNED & ACCEPTED

Counter offer negotiations are complete 

and the offer is accepted by the Seller 

Both parties have signed, and you are 

under contract

— 

—

6 OPEN ESCROW

Contract and earnest money are deposited 

with the Escrow company

Escrow is opened and title search is ordered 

Identify how you want to take title of 

your new home

— 

— 

—

7 DUE DILIGENCE

I will schedule an inspection including home, 

structural, mechanical, electrical, wood 

infestation, roof, and pool (if applicable) 

Together, we will review the findings of the 

inspection, negotiate any appropriate 

repair requests, and schedule specialized 

inspection if necessary

I will review and advise on seller disclosures, 

title commitment, CCRs, and HOA disclosures 

Secure home owners insurance

—

—

— 

—

10 CLOSE

We will attend the final walkthrough 

together, 3-5 days prior to the closing 

Documents are recorded at County Recorder 

I will hand over the keys to your new home 

Welcome home – it's time to celebrate!

— 

— 

— 

—

8 LOAN APPROVAL PROCESS

Your Lender will order an appraisal to ensure 

the property is worth the loan amount and 

purchase price you agreed to pay 

Your Lender will help navigate your 

loan through underwriting

A loan estimate (LE) is sent to you as 

the borrower from your Lender 

Final closing documents (CD) are sent to 

you as the borrower from your Lender 

(potential 3 day wait period if hand 

delivered or electronically signed) 

Be sure to review final settlement 

statement costs

—

— 

— 

—

—

9 PRIOR TO CLOSE

Schedule the appointment with 

the Escrow company for signing the 

closing documents

Documents are signed by both you as the 

Buyer & the Seller (you will bring the 

closing funds)

Pack your current home and schedule your 

move for the day after closing, or later 

Schedule utility transfer for your new home

—

—

— 

—



Market Expertise: I possess in-depth knowledge of the local real estate market, 
and can provide valuable insights into neighborhoods, property values, and market 
trends - helping you make informed decisions.

Property Search: Based on your criteria and preferences, I conduct a 
comprehensive search for suitable properties. This includes exploring listings, 
attending open houses, and leveraging my network to find potential homes.

Negotiation Skills: One of the most critical roles of a Buyer’s REALTOR® is negotiating on your behalf. I will aim to 
secure the best possible terms, including price, closing costs, and other conditions. My goal is to ensure you get a fair deal.

Contract Expertise: Real estate transactions involve complex legal documents. I am well-versed in the intricacies of 
contracts and can explain terms and conditions, and will work to protect your interests and ensure that all contractual 
obligations are met.

Property Valuation: By analyzing comparable sales and market conditions, I will help you determine the fair market 
value of a property. This information is crucial when making an offer and negotiating with the Seller.

Recommendation of Professionals: I have a network of professionals, including mortgage brokers, inspectors, lenders, 
escrow officers, and more. I can recommend reliable and trustworthy individuals to assist in various aspects of the home 
buying process.

Guidance Through Inspections: I will help coordinate and attend property inspections, guiding you through the 
inspection process, ensuring that any issues are addressed and negotiating repairs or concessions with the Seller 
when necessary.

Due Diligence: I will support you in conducting due diligence on a property, including reviewing property disclosures, 
zoning regulations, and other relevant information.

Closing Assistance: I will work closely with you throughout the closing process, ensuring that all necessary paperwork is 
in order. This includes coordinating with the title company, escrow officer, and other parties involved to facilitate a 
smooth closing.

Post-Purchase Support: Even after the transaction is complete, I will continue to provide assistance. This could include 
recommendations for contractors, local services, or information about the community.

I am honored to play an important role in assisting and 
representing you throughout the process of purchasing 
a home. My #1 objective is to protect your interests 
and ensure a smooth and successful transaction.

Once we've decided that we're a good fit and want to work together, 
you sign a Buyer-Broker Exclusive Employment Agreement. This establishes our 
working relationship, and solidifies my commitment to your home buying process.

Skills & Qualities You Can Count on Me For:
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W H AT Y O U C A N C O U N T O N M E F O R


